Date:

Daily Action Sheet

This Week’s Goal:

6 Most Important Things To Do Today
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Call 5 Customers Call 3 Consultants
1. 1.

2. 2.

3. 3.

4.

5.

st s ste e sfe ol sfe sfe sl sie sfe sl sie sfe she e sfe sl sfe sfe sfe e sfe s sie s sesfe sfe sfe sfe sfe s sie sfe s sfe sfe shesfe sfe sfe sfe s s sie s s ste sfe sheste sfe sl sfe sfe sl ke s sesie sk

Call 5 Prospective Recruits
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Write 3 Notes to Prospects, Recruits, Hosts or Consultants
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2.

3.
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Errands for the Day Call Backs for the Day
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